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Editorial

As exports and imports of al major trading countries continue to
decline, we need to further strengthen our efforts to keep trade and
investment flowing and to improve trading opportunities for our
companies. In this respect, our trade policy agenda continues to be busy
and there have been some positive developments in recent weeks. The

: recently launched negotiations for a comprehensive economic and trade
agreement with Canada are an important signal to oppose protectionism. A successful
deal would significantly boost economic recovery of both Canada and the EU.

Furthermore, |, together with Chinese Vice-Premier Wang Qishan, chaired the second
meeting of the EU-China High Level Trade and Economic Dialogue in Brussels, which
revealed our common commitment to keep our markets open for trade and investment
and to successfully conclude the Doha Round. The dialogue, as well as the broader
political framework of the EU-China summit in mid May, aso served to focus our
market access concerns. In this context, progress can be reported on the proposed
expansion of the Chinese Compulsory Certification System to a broad range of IT
products, which has been postponed to May 2010 and will be limited to government
procurement (more information inside).

Regarding another major partner, this edition aso reports on last week's EU-Russia
summit which provided a useful platform to address key market access concerns, in
particular those adopted by Russia in reaction to the economic crisis. In the same spirit
of securing open trade, | am glad to have found a mutually acceptable solution with my
US counterpart Ron Kirk to the long-running beef dispute, which | believe is a very
positive sign for our bilateral trade cooperation.

Moreover, we also report on the first European SME week which aimed at informing
European entrepreneurs about the support available at European, national and local
level, and which encompassed more than 1000 events in 35 countries. In addition, this
month's newsletter provides some insights on the market access activities of our
Delegation in Kiev and informs you about the latest developments from our Market
Access Working Group on Automotives. And last but not least, | welcome Petros
Sourmelis and Marco Duerkop. They make up the key new management team for our
Market Access Unit, and you can find their details inside this newsl etter.

Catherine Ashton
European Commissioner for External Trade
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NEW TEAM IN CHARGE
OF THE DG TRADE MARKET ACCESSUNIT

Petros  Sourmelis
(right in picture)
took up his new du-
ties as Head of the
Market Access Unit
on 18 May. Prior to that and starting from
2005 he was the Head of the DG Trade
Unit in charge of international negotiations
in the area of trade in services and invest-
ment. In this capacity, he was directly in-
volved in the GATS negotiations under the
Doha Development Agenda, in WTO ac-
cession negotiations as well as in bilateral
and regional negotiations conducted by the
EU. From 2001 until 2004, Petros Sour-
melis was the Head of the trade section of
the Commission's Delegation in Washing-
ton. In previous postings, he was responsi-
ble as Deputy Head of Unit for WTO dis-
pute settlement matters and for the imple-
mentation of the Trade Barriers Regula-
tion. Petros is Greek. He has post-graduate
(DEA) degrees in international public law
and international private law from the Uni-
versity of Paris-|. He joined the European
Commission servicesin 1989.

His views on the challenge ahead: "Being
in charge of the implementation of the
Market Access Strategy is a formidable
challenge particularly in the current con-
text of economic crisis. Such a challenge

can only be met collectively. | am therefore
very excited to work with the fantastic team
herein Trade G.1 as well aswith the entire
network involving our partnership with
Member Sate authorities and business
representatives’.

Marco Duerkop (left in picture) took up his
new function as Deputy Head of the Mar-
ket Access Unit on 4 May. Prior to his new
function he was assistant to Deputy Direc-
tor General Péter Balés for 3 %2 years. He
started his career in the Commission in the
policy unit of DG Trade's Directorate for
Trade Defence Instrumentsin 2001.

He is a lawyer with an LL.M. from the
College of Europe (Bruges). Before joining
the Commission he worked as a diplomat
in the German Foreign Office, including in
the German Embassy in Athens.

His first impressions on the new job: "The
implementation of the Market Access
Srategy is a fascinating task. It provides
daily 'real life contact' with Member Sates
and business. | am eager to work with all
involved both inside and outside the Com-
mission to show how trade policy can be
directly relevant for European companies
on the spot".

1°" EUROPEAN SME WEEK, 6-14 MAY 2009

The European SME week aimed at provid-
ing information to European entrepreneurs
about the support available to them at
European, national and loca level in al
Member States and also promoted entre
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preneurship, encouraging more people to
become entrepreneurs. The SME week fur-
thered the objectives of the Small Business
Act (SBA), Europe's first comprehensive
SME policy framework, by which Member
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States are committed to creating a favour-
able business climate.

Under the SME week umbrella, more than
1000 events took place in 35 different
countries. These were organised by busi-
ness organisations, support providers and
regiona and local authorities, with DG En-
terprise ensuring the overall coordination.
These events helped businesses to develop

new ideas and to network with fellow en-
trepreneurs while business organisations
could promote their concrete support and
advice available for their companies.

The opening event of the SME week in
Brussels on 6 May included an evening
talk show "Entrepreneurship on TV" on
how media might help to promote entre-
preneurship in Europe and the ceremony
for the European Entrepreneurship Video
Award 2009. The Market Access team par-
ticipated in the Brussels event “SME ex-
perience — How it feels to be an entrepre-
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neur” and promoted the internationalisa-
tion of SMEs to help them benefit from
global trade opportunities and available
services, in particular the free on-line ex-
port information of the "Market Access
Database".

The SME week closed in Prague with an
international conference organised by the
Czech Presidency of the EU and the Euro-
pean Commission "The Small Business
Act for Europe: business without barriers”.
The event focussed on local and national
solutions for key challenges facing SMEs
and included the "2009 European Enter-
prise Awards Ceremony" rewarding the
most innovative initiatives to promote en-
trepreneurship and small business.

For more information see
http://ec.europa.eu/enterprise/policies/entre
preneurship/sme-week/index en.htm .

DG TRADEG.1

EU-RUSSIA SUMMIT CONFIRMS RUSSIA'S ENGAGEMENT
IN THE WTO ACCESSION PROCESS

Russias WTO accession, trade restrictive
practices in the economic crisis and pro-
gress in negotiations on an agreement to
replace the Partnership and Cooperation
Agreement (PCA) were among topics dis-
cussed at the biannual EU-Russia summit
held in Khabarovsk on 21-22 May 2009.

President Dmitry Medvedev, Trade Minis-
ter Elwira Nabiullina and Russias chief
WTO negotiator Maxim Medvedkov ex-
changed views on trade-related issues with
the Commission President Jose Manuel
Barroso and Trade Commissioner Cath-
erine Ashton.
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President Medvedev formally confirmed
Russia's objective of early accession to the
WTO and stressed that Russia's member-
ship obligations will be implemented upon
accession to the organisation. Further bi-
lateral discussions on WTO accession and
related bilateral issues will be held in early
Junein St. Petersburg.

President Medvedev added further that
protectionist measures recently introduced
by Russia are comparable to actions taken
by the European Union and said that all
countries concerned should strive to fulfill
their G20 commitments to refrain from
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taking protectionist measures although this
is not easy in view of the current economic
crisis. He stressed that bilateral trade con-
sultations should be reinforced to avoid
measures being taken which affect trade.

President Barroso welcomed Russias de-
termination to close the WTO accession
process and urged its leaders to refrain
from introducing new protectionist meas-
ures which directly affect trade. On the fu-
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ture bilateral agreement to replace the cur-
rent PCA, he supported balanced progress
in al areas of negotiations, including trade
and investment related issues, and indi-
cated that in his view, by the time the
agreement enters into force, Russia will be
aWTO member.

DG TRADEG.1andE.1

EU-CHINA HIGH L EVEL ECONOMIC AND TRADE DIAL OGUE
Improving business opportunitiesin times of crisis—
openness in trade and investment as a catalyst
to revive economic growth

Commissioner Ashton "Trade and investment will lead us out of the current crisis. The EU and
China therefore stand together today in calling for the swift conclusion of the Doha Round,
which will help us trade our way out of recession. The message that we are sending to our
businesses and our citizensisthat we are working together in these difficult times.”

The EU-China High Level Economic and
Trade Dialogue (HED) held its second
meeting on 7 and 8 May in Brussels at the
seat of the Commission in the Berlaymont.
The HED was agreed on at the November
2007 Summit by Commission President
Jose Manuel Barroso and Chinese Premier
Wen Jiabao, in order to address the imbal-
ance in trade flows between the EU and
China. The broad remit of the HED is to
examine the global trading system; strate-
gic bilateral trade-related issues; invest-
ment; innovation, technology and IPR; and
EU-China economic cooperation. The
HED is to function as a complement and
reinforcement to established EU-China
dialogues. The HED is a continuous pro-
cess to drive the bilateral economic rela-
tionship forward and it provides a forum
for resolving frictions that may arise. The
HED also allows for discussions to coordi-
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nate efforts regarding globa trade and
€conomic issues.

Vice Premier Wang Qishan and Commis-
sioner Ashton chaired the second HED
meeting with the participation of 12 Chi-
nese Ministers and Vice Ministers, nine
Commissioners and several Directors Ge-
neral. The highest number of EU Commis-
sioners and Chinese Ministers and Vice-
Ministers to ever meet participated in these
discussions, and confirmed the strong po-
litical commitment both the EU and China
placein the HED.

During two plenary sessions of the second
meeting of the HED the two sides covered
the following topics: trade, investment and
competition; small and medium-sized
companies, customs cooperation; sustain-
able development including low carbon
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economy, energy and construction; food
safety and trade in food, consumer protec-
tion and product safety; healthcare; innova-
tion and intellectual property rights, geo-
graphical indications; technology and in-
formation society; aswell as transport.

Selected specific points from HED discus-

sion:

e China and the EU reiterated their ad-
herence to the conclusions of the G20
summit in London, particularly high-
lighting the message that economic
openness is vital to recover from the fi-
nancial and economic crisis.

e Reflecting the importance of small and
medium-sized enterprises (SMESs) for
economic development, the HED high-
lighted various initiatives for assisting
SMEs, such as the EU Small Business
Act, the SME policy dialogue, the EU
SME IPR Helpdesk in China and the
opening of the Centre for EU SMEs in
Beijing in the autumn.

e A man focus has been intellectual
property rights (IPR). The HED high-
lighted the need to help foreign com-
panies to access China's legal system,
in order to facilitate IPR enforcement,
in particular looking at how to simplify
notarisation and legalisation of rightsin
China

e There was agreement to expedite the
implementation of the Action Plan on
IPR customs enforcement; and that ac-
tivities regarding IPR protection at
trade fairs were effective to ensure IPR
enforcement.

e The HED welcomed the conclusion of
a joint study on Geographical Indica-
tions (Gl) that recommends launching
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negotiations on a bilateral Gl agree-
ment.

Concerning standards for information
and communication security and en-
cryption products, China confirmed
that it will postpone its planned legisla-
tion and will enter into technical dia-
logue with the European Commission
and industry.

Regarding European access to the agri-
cultural market in China, discussion
focused on the importance of easing
red-tape in relation to the approval of
European export establishments by the
use of the "prelisting” principle and the
acceleration of sanitary and phyto-
sanitary (SPS) protocols that are impor-
tant facilitators for bilateral trade.

The EU highlighted the economic and
practical advantages of using the most
up-to-date computer reservation system
for the benefit of passengers, travel
agencies, and airlines operating in
China.

Links for further information
Press summary of the HED:
http://ec.europa.eu/trade/i ssues/bilateral/co

untries/china/pr080509 en.htm

HED Factshest:
http://trade.ec.europa.eu/doclib/docs/2009/

may/tradoc 143111.pdf

More information on the EU-China rela-
tionship:
http://ec.europa.eu/trade/issues/bilateral/co

untries/china/index en.htm

DG TRADEB.2
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POSITIVE DEVELOPMENTSIN | T SECURITY IN CHINA

On 29 April 2009, three Chinese govern-
ment agencies — CNCA, the Ministry of
Finance and AQSIQ — issued a joint public
announcement postponing implementation
of the proposed expansion of the Chinese
Compulsory Certification System, to 13 IT
products of common commercial use, to 1%
May 2010, instead of the original date of 1
May 2009. Moreover, even as of 1 May
2010 mandatory certification will only be
imposed for government procurement.

This can be considered as a step in the
right direction as the proposed compul sory
certification scheme would have required
disclosure of sensitive and confidential
IPR-protected information, such as the
source codes, security keys and design
specifications. Foreign companies would
not have been keen to provide such infor-
mation - which is vital for their business -
to a Chinese conformity assessment body.

Thanks to the joint efforts of the EU, the
US, Japan, Korea and Canada, both at in-
dustry and government levels, through the
WTO TBT Committee meetings, the EU-
China High Level Economic and Trade
Dialogue (HED), regular technical discus-
sions under the EU-China Regulatory Dia-
logue and also bilateral meetings with dif-
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ferent Chinese agencies, we were able to
achieve this positive result, which will a-
low further technical dialogue between ex-
perts from each side.

Nevertheless, EU industry is till very con-
cerned about the overall complexity and
lack of transparency in the regulation and
certification aspects of Chinas policy in
the area of information security. Moreover,
further clarification will be needed on the
scope of the Chinese government public
procurement law as applied in this particu-
lar case. The MAP Working Group on
electronics and ICT will continue to ana-
lyse the best possible course of action to be
taken. The different Commission services,
industry and Member States, together with
our trade partners, will continue to work
both in Brussels and on the ground in Bei-
jing, to make sure that a dialogue is estab-
lished between the EU and China, so that
current government and market practicesin
managing information security risks are
discussed, the wider implications of these
policies are properly addressed and market
access barriers are effectively tackled.

DG TRADE G., B.2 and

DG ENTRI1.2,1.4

G.3,

THE VOICE OF THE DELEGATIONS
From the European Commission’'s Delegation in Ukraine

In 2008, Ukraine was the EU's 17th largest
trading partner and 14th largest export
market. The EU is Ukraine's mgjor trading
partner, with 27.1% of total exports and
33.7% of imports. Ukraine's exports to the
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EU are to a very large extent liberalised,
thanks to the Generalised System of Pref-
erences, and mainly cover agricultural
products, energy, chemicals, iron and steel.
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After becoming a full-fledged member of
the WTO on 16 May 2008, Ukraine, de
facto, lowered its import tariffs according
to the agreed Schedule of Concessions,
with a reduction by 15% for certain prod-
ucts (e.g. cars) as of the first year follow-
ing accession. Ongoing negotiations for an
agreement on a deep and comprehensive
Free Trade Area (‘DCFTA") between the
EU and Ukraine were launched on 18 Feb-
ruary 2008. They aim at fostering further
trade liberalisation, thus creating favour-
able conditions for market access. The
DCFTA will create new opportunities for
Ukrainian business in the EU market and
will widen access to EU imports for
Ukrainian companies and consumers.

There are still a number of long-standing
trade barriers in place which makes it diffi-
cult for EU companies to do business with
Ukraine. Obstacles include first and fore-
most customs clearance and valuation pro-
cedures, delays with VAT refunds, stan-
dardisation and certification procedures,
insufficient protection of intellectual prop-
erty rights and unstable and unpredictable
customs regul ations.

Improving market access is one of the
main tasks of Market Access Partnership
(MAP) stakeholders. The EC Delegation
in Kiev closely follows all developments
and provides timely and regular informa-
tion to the Headquarters. They also liaise
closely with the EU Member States em-
bassies and the relevant business associa-
tions, in particular the European Business
Association ('EBA"), the Association of car
importers and the American Chamber of
Commerce.

Furthermore, the relevant market access
issues are regularly addressed during the
monthly Economic and Trade Counsellors
meetings, which the EBA also attends.

BIRNMIEITRIB'E il
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Recently the MAP stakeholders attention
has turned to a number of restrictive meas-
ures, introduced by Ukraine, in response to
the economic crisis, which worsen market
access for EU companies.

One of these is the Law "On amendments
to certain Laws of Ukraine to minimise the
impact of financia crisis on the develop-
ment of domestic industry" which restricts
foreign operators access to public pro-
curement.

The issue which raised the greatest concern
was the introduction of a 13% surcharge on
import duty rates for a wide range of prod-
ucts. Following concerted external pres-
sure, in particular from members of the
MAP, the Ukrainian government repealed
the surcharge for the majority of products,
in March 2009, leaving it in place only for
cars and refrigerators, for a further 6
months.

Trade devel opments and market access ob-
stacles are regularly addressed at the bilat-
eral negotiations (Sub-Committees, rele-
vant sectoral dialogues) or other meetings
with the Ukrainian authorities. Moreover,
the future EU-Ukraine DCFTA aims at
solving the many outstanding market ac-
cess issues and will go some way further
than that.

The EU-Ukraine Free Trade Agreement
(FTA") belongs to a new generation of
“deep and comprehensive” trade agree-
ments. Six rounds of negotiations have
already taken place. The FTA will cover a
wide array of trade-related issues (“com-
prehensive’) and it aims at eliminating 'be-
hind the border' obstacles to trade through
processes of regulatory approximation,
thus partially opening/extending the EU
economy to Ukraine (“deep”). Thus, the
idea is to achieve a sufficient level of regu-
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latory approximation on issues such as
technical regulations and SPS rules, lead-
ing to unprecedented market access condi-
tions for the areas covered by the agree-
ment.

While adjusting to new standards and rules
might cost Ukrainian producers in the short
term, in the long term, it will help improve
competitiveness of their products and, as a
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result, increase Ukrainian exports to global
markets. The Government’s commitment
to implement the necessary reforms should
raise confidence among foreign investors,
and spur both foreign direct investment
and the country’s integration into the
global economy.

MARKET ACCESS WORKING GROUP ON AUTOMOTIVES

Within the framework of the renewed
Market Access Strategy, a Market Access
Working Group (MAWG) on automotives
was set up during 2008. As for other
MAWGSs, the main objective is to create a
forum, in this case for the automotive sec-
tor, where the main market access prob-
lems in third countries can be discussed in
a transparent manner between different
stakeholders (EU Member States, EU
Business Associations, Commission ser-
vices). All stakeholders are invited to share
information on any bilateral contacts with
third countries, with a view to better tack-
ling MA problems and avoiding duplica-
tion of activities by different stakeholders.

The scope of this MAWG (covering not
only automotives but also car accessories)
has been recently extended to cover issues
like taxation, customs procedures and envi-
ronmental aspects. In addition, its perspec-
tive has been widened to cover market ac-
cess issues in the framework of the WTO
negotiations (including DDA and WTO
accession negotiations). With regard to pri-
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oritisation, the Group intends to concen-
trate on four markets (Russia, China, India,
and Ukraine) but also leaving the possibil-
ity to discuss market access problems in
other third countries.

The MAWG meeting on automotives tends
to take place immediately before or after
the MAWG on tyres, launched aso by DG
TRADE G.1 during 2008. Special empha
sis is placed on identifying the next steps
to be taken by any of the stakeholders in-
volved.

One element arising from previous
MAWG meetings is that it may be advan-
tageous to join efforts with similarly af-
fected countries like the US and Japan, in
order to push for the resolution of certain
market access cases.

The next MAWG meetings are foreseen
for July 20009.

DG TRADEG.1
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Market Access Partnership — Looking Ahead...

4 June MAAC
9 June MAWG on SPS: Animal and Plant products
For further info please contact sergio.pavon@ec.europa.eu
19 June EU-Japan third country cooperation DVC
2 July MAAC
July (TBC) MAWGs on automotives and tyres

Disclaimer: The European Commission services issue this newsletter to enhance information about itsinitia-
tives and activities. Our goal isto keep this information timely and accurate. If errors are brought to our atten-
tion, we will try to correct them. However the Commission accepts no responsibility or liability whatsoever
with regard to the information in this newsletter. The disclaimer, the copyright notice and the statement on
Personal Data Protection that you can find at http://ec.europa.eu/geninfo/legal _notices en.htm apply accord-
inalv to this newsdletter and the data collected for its distribution.
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